
“Steering	
  Channel	
  Behaviour”	
  



•  Get	
  Partner	
  Sales	
  People	
  to	
  
create	
  biz	
  opps	
  through	
  
Appointments	
  	
  

•  Increase	
  knowledge	
  and	
  
experience	
  through	
  educa<on	
  
and	
  training	
  	
  

•  Automates	
  DRA	
  Process	
  	
  
•  Easy	
  to	
  use	
  ‘self	
  service	
  portal’	
  

•  Vendor	
  
•  VAD	
  
•  VAR	
  



•  Exis<ng	
  Customers	
  
•  New	
  Margin	
  Rich	
  Products	
  

•  Lower	
  Cost	
  of	
  Sale	
  
•  Ability	
  to	
  Differen<ate	
  
•  Zero	
  Impact	
  to	
  Exis<ng	
  	
  
	
   Business	
  



•  Invests	
  in	
  Partner	
  sales	
  people	
  
•  Simple	
  
•  Win/Win/Win	
  
•  Partner	
  Company’s	
  get	
  equal	
  rewards	
  for	
  

inves<ng	
  in	
  Demand	
  Genera<on	
  
Campaigns	
  	
  

•  Points	
  can	
  be	
  used	
  for	
  cash	
  vouchers,	
  
smart	
  phones	
  or	
  experiences	
  	
  

•  Partners	
  can	
  cash	
  in	
  their	
  points	
  for	
  
training	
  or	
  demo/eval	
  kit	
  	
  

•  It’s	
  a	
  win	
  win	
  for	
  all	
  !	
  	
  



•  Sample	
  ‘Call	
  to	
  Ac8on’	
  

•  Individually	
  Coded	
  
•  Easy	
  to	
  understand	
  

‘Qualifiers’	
  	
  

•  Select	
  Criteria	
  
•  Limited	
  Timeframe	
  

•  Points	
  Value	
  



•  Vendor	
  Accredita8on	
  
•  Generates	
  aGendance	
  	
  
•  Sales	
  and	
  Pre	
  Sales	
  

qualify	
  

•  Workshops	
  
•  TOI	
  



•  Secure	
  Login	
  (Vadi8on	
  
Website)	
  

•  Driving	
  traffic	
  through	
  
Website	
  

•  Agreement	
  to	
  T’s	
  &	
  C’s	
  at	
  
first	
  login	
  



•  Personalised	
  
•  VAR	
  Sales	
  Details	
  
•  VAR	
  Sales	
  Input	
  
•  VAD	
  Approval	
  
•  Each	
  call	
  to	
  ac8on	
  worth	
  

£100	
  or	
  more	
  to	
  
individuals	
  



•  Wide	
  selec8on	
  of	
  rewards	
  

•  Cash	
  Vouchers	
  	
  
•  Experiences	
  	
  
•  Create	
  your	
  own	
  Wish	
  List	
  



•  PARTNER	
  BENEFITS	
  
•  New	
  Business	
  Acquisi8on	
  
•  Eval	
  or	
  Demo	
  kit	
  	
  	
  

•  Marke8ng	
  campaigns	
  
•  Sales/Technical	
  Training	
  
•  Corporate	
  Entertainment	
  



Go	
  for	
  NEW	
  –	
  NEW	
  with	
  
Mktg	
  Funds!	
  	
  



Email	
  	
  
Bdesmond@vadi8on.com	
  

For	
  more	
  informa8on!	
  	
  

Or	
  speak	
  to	
  your	
  account	
  
manager/CRM	
  


